Contact Naxxia Business Consulting

If you would like to discuss how Naxxia could work with your
organization, get in touch to give us a few basic details about your
business. We will then contact you.

Nana Noi

Tel: 0560 273 5777

Fax: 01344 750001
Email:nana.noi@naxxia.com
www.naxxia.com
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business consulting

Real passion for client excellence in business

Creating value by making our clients
competitive, innovative and agile
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At Naxxia, we think that maximising
profitability is about protecting key clients,
acquiring new ones and revisiting old
contacts.

By creating and maintaining effective client-
based strategies, you will boost relationships,
raise retention and encourage loyalty.

Naxxia Business Consulting
Real passion for client excellence in business

Naxxia business management consulting will help you achieve your
business development objectives by focusing on profitable client
relationships. The team at Naxxia believes long-term profitability can be
increased by developing and implementing an efficient client-focused
strategy. Our ultimate aim is to help you develop the best client strategy
for your business.

We are thought-leaders in client-based business strategy and we
believe in measureable, transparent consultancy services. An innovative
and flexible company, we ensure delivery, respect, integrity, vision and
empathy in everything we do.

How we work

We work alongside existing management to bring a sympathetic, expert
and fresh pair of eyes to your business situation. We offer best advice
within a framework of clearly defined and agreed deliverables.

What we do

We will work with you to modernise and streamline your client
database. We'll help you identify your most profitable customers and
give you strategies for retaining them. We'll give you the skills to renew
old client relationships. And, of course, we’ll help you acquire new
business.

Some examples of what we offer:
Business growth and client strategy
Client relationship management

Sales and marketing strategy
Integrated marketing communications



